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September General Membership Meeting

The September General Membership Meeting is an opportunity for me,
Cathy Hyland, to meet you, the valuable members that make this a great
and vital Association!

We will be having some top celebrity figures including Thomas
DiBenedetto, TDB Construction, West Nyack, NY - President of NYSBA;
Brooke Greenhouse, Cayuga Country Homes, Dryden, NY - NAHB’s
Membership Services Committee Chair, and Jean Rowe, retired Executive
Officer of the BAHV.

We invite you to join us as we wander down memory lane a bit and largely
become the architects of the local, state and national future of the Home
Building Industry. Please join us! It can't be done without you.

Tuesday, September 14, 2010
at
Hilton Garden Inn Newburgh

15 Crossroads Court
Newburgh, New York

Time: 6:00 - 9:00 p.m.

Tab: $35.00 reservations(dinner meeting with cash bar)
$40.00 if you pay at the door

Reservations Encouraged and Appreciated!
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Goldstein Lieberman &
Company LLC Sponsors
Inspire’s 60th Anniversary
“Fun Fest”

Phillip E. Goldstein, managing partner of Goldstein
Lieberman & Company LLC and a former board member of
Inspire, formerly the Orange County Cerebral Palsy Center
(CP Center), announces that the fastest growing certified
public accounting and business advisory firm in the region
was a corporate sponsor of Inspire’s Fun Fest in celebration
of the organization’s 60th Anniversary. The event took place
Saturday, June 5th at Thomas Bull Memorial Park. Over 500
children and adults attended the event, which was the
culmination of a yearlong celebration of Inspire’s 60 years of
service to individuals with disabilities in Orange County.

Mr. Goldstein served on Inspire’s board for over a decade as
the organization made significant strides, including the
completion of a new educational facility in Goshen. “It was
a pleasure to mark a significant milestone in Inspire’s
impressive growth with our financial support,” Mr.
Goldstein remarks.

Goldstein Lieberman & Company LLC, traces its roots back
to 1946, as a full service Certified Public Accounting and
Business Advisory Firm organized to specifically address
the needs of closely held businesses and their owners. We
maintain our deep commitment to providing outstanding
results through personalized service delivered within a
family friendly culture.

The Firm has operated in the New York and New Jersey
marketplace since its inception.

For more information about Goldstein Lieberman & Company
LLC, contact Phillip Goldstein, CPA at (800) 839-5767
or philg@glcpas.com or visit www.glcpas.com. <

AS S. So, when you need high
quality black and white digital reproductions of blueprints and other technical
diagrams and drawings up to 36" x 48" call PIP. Our wide format digital printer/
copier delivers the state of the art from either electronic files or your original prints.

L PRINTING and Lakeside Plaza. Route 32. Newburgh.
DOCUMENT SERVICES tel: 845-562-3309 fax: 845-562-3356
PIP NBG NYepip.com

Visit our website at www.pip.com
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Mixed Notes

* BAHV Group Health Care Benefits: The Builders Association D EV I N E
of the Hudson Valley offers a health care benefits option as one of

your member benefits. We are currently re-evaluating the providers

we offer and our benefits packages. L
If you are an insurance broker interested in providing new SPECIAL CONTRACTORS PROGRAM
b fit Kk d . 1 bmit 1 of Compare your premium with this program — General Liability Rates are based on a per employee rate
enelits pac a_ges and services, pleasc su ml. a propqsa 0 rather than payroll or receipts. This is ideal for small contractors! Estimate your own premium. Multiply the
benefits, services, and any other relevant information to rate below by the number of full time employees. Part-time rates are also available.
info@hvbuilder.com by Friday, September 10th. CONTRACTORTYPE _ LIABILITY LIABILITY
. . . $500,000 Accident $1,000,000 Accident
We are also seeking input and feedback from our membership!! §1,000,000Aggregate $1,000,000 Aggregate
: H : Air Conditioning and Heating Systems $983.00 $1,249.00
What type of insurance services and benefits would you like to Capentry . General Remodeing 091,00 o
see offered as a member benefit? Concrete Construction $1,154.00 $1,467.00
Drywall Installation $481.00 $611.00
. . Electrical Wiring $508.00 $646.00
* Roll up your sleeves and get involved. The NYSBA Associates Heating Contractors (no plumbing) §1,088.00 §1383.00
Council is gearing up for new and innovative projects to benefit e e P
all three legs of the membership stool: LOCAL, STATE, and [y 2659-00 2838-00
. . aper Hanging 571.00 726.00
NATIONAL. If you are an associate member that would like to Plastering 568100 $866.00
participate or hear more about some of the Associates Council’s E:zmg::g :z:tlfiae:g:g(noheatlng) 2}?2583 gmgg
ideas, please feel free to contact Tom Szczepaniak, NYSBA iﬁ"“‘li"“fif“k'“‘ 2915.00 53,163.00
. . . eet Metal Worl 597.00 759.00
Associate Vice President, at (845) 519-4773. Siding Instalation $545.00 $693.00
Snow Removal $1,112.00 $1,413.00
* Opportunity to Golf with a purpose: Our valuable member, BT Gl e )
Perfect Comfort Inc. located in Salisbury Mills, is saddened by

the accident involving employee Joe Russo (brother of owner
Vincent Russo). Joe was involved in a tragic chain reaction auto
mishap this summer that resulted in the loss of one of Joe's legs.
On Friday, September 24th there is an annual golf outing that will
benefit Joe Russo. If you would like to know more, participate or
donate, please contact Nelson Reed at 845-649-9602 or Dan Dino

at 845-386-3636 or Art Battisti at 845-741-6002. < D EV | N E

BAHY Member Spotlight
POtIS MINIMUMRREMIUM
ABBOTT & MILLS ENERGY located at 238 Qardnertown WQRWERS' @MPENS’A\TIQN

Road, Newburgh, NY, 845-561-0462 are celebrating 75 years

with an OPEN HOUSE/PARTY on Sept. 18th from 11am - 4pm. CERTIFICATE ONLY POLICIES NOW AVAILABLE FROM
See you there! THE DEVINE INSURANCE AGENCY.

. . . If you or your subcontractors have no employees and exclude
IMAGATIV, LLC located in Fishkill, NY, 914-519-7044 creates yourself from coverage, but need to carry workers’ comp to satisfy

custom website designs and systems solutions for businesses the needs ofa Ger;‘erall Contractor, municipality, C"entral Hudson
. .. . . . t ¢ , gi 5
looking for a distinctive online presentation. Although there are or ofheriarge customer, give sa ca

many turnkey and ‘free’ solutions to a web presence, custom $1,000 a year is the cost for our certificate only minimum premium

policy for carpenters, drywall installers, electricians, painters,

design is the best way to ensure your online efforts reflect the plumbers and several other contractors classifications.

quality and unique offerings of your business. We are available If you are currently paying too much with State Insurance Fund or any

to discuss ideas with any builder member about how to utilize other insurance carrier, don’t wait months until your expiration date.
. . CALL NOW!

web resources regardless of whether or not it leads to a project.

As association members, sharing knowledge resources that can DEVINE INSURANCE

help us all move is priority and the potential opportunities will 58 N. Chestnut St. (Rte 32) - NEW Paltz, NY 12561

take care of themselves. Let’s do coffee.

BAHV Member Spotlight is a FREE added benefit for all BAHV members.
Tell us in approx. 100 words about your company: years in business, number WA W, d ) | ne I nsurance.Com

of locations, special products or services, upcoming events, etc. Return the
info to the BAHYV, fax 845-567-1166 or email to info@hvbuilder.com. We will

be happy to include it, as space permits, in an upcoming issue of BA News. %
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Tom knows his competitors’ top sellers, the batting average
of every Yankee ...and that borrowing now is a smart way
to build his business.

e o P s o -
IRREREESS

It’s time. Our team of experienced :

lenders, the largest in the Hudson Valley, s | - -

understands this market and has your ;

best interests at heart. We take the - ooy . 3 =
time to get to know your competitive We're The Connection Your Business Can Count On.
challenges, goals and objectives so

when it comes time to borrow, you're

connected to a trusted source you can

count on for innovative solutions, sound

advice and fast answers.

To connect to Provident Bank, call:

®
Vincent DeLucia, 845.369.8240 - Rockland County ‘:“
Patrick J. Doulin, 845.695.2970 - Orange, Ulster, Sullivan & Putnam Counties P .d t B k““
Carl Capuano, 914.631.1103 - Westchester County roviaen an

www.providentbanking.com Connecting People With Opportunities®

COMMERCIALLOANS + LINESOF CREDIT + TERMLOANS <+ COMMERCIAL MORTGAGES < CONSTRUCTION FINANCING - SBALOANS

Member FDIC
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Eye on the Economy
By David Crowe, NAHB Chief Economist

Moderately Faster Economic and Job Growth Lies
Ahead

The economy continued to grow in the second quarter,
slowing down from previous quarters and not as fast as
economists would like to see it, but it was growth
nevertheless, with gross domestic product (GDP) advancing
at an annual rate of 2.4%, its fourth consecutive quarterly
increase.

GDP grew in this year’s first quarter at a 3.7% pace and in
the fourth quarter of 2009 at 5.0%. The concern that this cool
down presages a double dip and return to recession seems
to be overblown.

First, it is not unusual to see variations in quarterly GDP
growth coming out of a recession. Particularly strong
quarters are often followed by weaker ones as growth in
sectors responsible for the surge begins to moderate.

Second, although consumers are rebuilding their savings,
they are also spending and likely to continue spending.

Third, business investment may be weakening, but it will
continue to advance as companies move to take advantage of
low interest rates.

Fourth, the federal government is still distributing funds
provided under the American Recovery and Reinvestment
Act (ARRA). A large share of these funds has been
stockpiled by states, which are slowly using them to pay
their vendors over time.

Buoyed by the home buyer tax credit, residential
construction helped lift GDP in the second quarter, adding
0.6% to the overall growth rate, thanks to improvements in
single-family activity and remodeling, with multifamily
construction a negative. This was the first positive
contribution from this sector since it added 0.25% to growth
in the third quarter of 2009, which was the first quarter in
two-and-a-half years that home building was not a drag on
GDP, a grim reminder of the depth and length of the housing
downturn.

Second quarter GDP also received a major boost from
business investment in equipment and software, a sign that
firms are generally positive about their future prospects.

Companies also continued to build their inventories, another
positive for growth, although at a slower pace than in the
previous two quarters. The lift from inventory investment
will disappear, however, if final demand falters.

The consumer remains cautious, but has not abandoned the
marketplace, contributing roughly half of the growth
recorded in the second quarter, down from a two-thirds share
in normal times. For now, consumers seem unlikely to
increase spending given their generally glum outlook.

The University of Michigan Consumer Sentiment Index fell
from 76.0 in June to 67.8 in July, its lowest reading since
November. The Conference Board reported a similar drop in
its July Consumer Confidence Index, which dropped from
54.3 to 50.4 , its second consecutive monthly decline.

While it is encouraging that businesses and consumers are
still active participants in the economy, their growing
expenditures in the second quarter led to a large increase in
imports, which reduces GDP growth, and this was only
partially offset by rising exports.

Ongoing spending by businesses, consumers and the
government will produce sufficient economic growth to spur
more hiring, which in turn will further buttress consumer
spending and aid in housing’s recovery.

As a result, NAHB is forecasting moderately faster
economic and job growth over the next few quarters.

Is Housing Improving?

Getting a good read on housing has been complicated in
recent months by the lingering effects of the home buyer tax
credit and its expiration. The tax credit pulled sales forward
as buyers sought to qualify for the credit before the deadline
for signing a sales contract at the end of April, leaving the
pool of prospective home buyers severely depleted.

Now there is early evidence that market demand is in the
process of being restored by historically low mortgage rates
and affordable house prices.

New home sales peaked in April at a seasonally adjusted
annual rate of 422,000, their highest level since September
2008. In May, they fell precipitously to 267,000, their lowest
level since the Census Bureau started reporting these figures
in 1963.

Sales in June rebounded to 330,000, an indication that
buyers are returning to the market. Although this was a
healthy increase, it still left sales at the second lowest level
ever recorded. NAHB is forecasting further improvement in
coming months as mortgage rates remain low, house prices
level out and job growth continues.

Meanwhile, the inventory of new homes fell to 232,000 in
June, a level last seen in 1968. Since then, the number of
U.S. households has grown by more than 90%. As demand
returns, a larger inventory will be clearly needed and this
bodes well for residential construction, dependent upon
banks increasing their lending to builders again.

Since their recent peak of 5.06 million In April, sales of
existing single-family homes declined 1.6% to 4.98 million

(Continued on page 6)
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Eye on the Economy (Continued from page 5)

in May and 5.6% to 4.7 million in June. This was a bit
surprising since the closing deadline to qualify for the tax
credit was originally June 30.

The argument for extending the deadline to Sept. 30 was that
a crush of credit-related sales had led to a backup and pushed
closings beyond June. If this is what actually occurred, then
it is a possible explanation for the sales decline in June and
it suggests that existing home sales should not deteriorate
further in July and August as the marketplace adjusts to the
fading tax credit.

The National Association of Realtors® (NAR) Pending
Home Sales Index, which is comparable to new home sales
since it is based on contract signings, plunged 29.9% in May
and fell an additional 2.6% in June. The index was down
18.6% from a year earlier, roughly in line with a 16.7% year-
over-year decline in new home sales in June.

These declines represent the expected adjustment to the
expiration of the home buyer tax credit. As we move beyond
the tax credit, the true picture of the underlying market will
begin to emerge by July or August.

House Prices Find a Floor

Aided by the home buyer tax credit, house prices have
stabilized and begun to inch up. The S&P/Case-Shiller 20-
city price index has risen in 10 of the last 12 months. On a
year-over-year basis, the May index was up 4.6%.

Further, 19 of the 20 cities saw an increase in prices from
the previous month on a non-seasonally adjusted basis.
Thirteen of the 20 were up on a year-over-year basis, with
three of them — San Diego, San Francisco and Minneapolis
— up by double digits.

Not quite as rosy, the Federal Housing Finance Agency
(FHFA) price index has been up in each of the last three
months, although the May index was down 1.1% from a year
earlier. Prices were up in seven of the nine divisions of the
country in May, but only two were up on a year-over-year
basis.

June median new home prices were down a modest 0.6%
from a year earlier, while June median single-family existing
home prices rose 1.3%.

At a minimum, the home buyer tax credit has helped
stabilize home prices and may have given them a bit of a lift.

NAHB is forecasting that house prices will exhibit a mild
upward slant during the remainder of this year and
throughout next year.

Single-Family Construction Slows, While Multifamily
Stabilizes
The combination of the home buyer tax credit, low interest

rates and an improving employment picture lifted the value
of single-family construction put in place on a year-over-
year basis for five straight months through June, when it was
up 26.7%. At a seasonally adjusted annual rate, the measure
rose for 12 consecutive months until June, when it fell 0.7%,
undoubtedly showing the waning effects of the home buyer
tax credit.

Multifamily construction spending, on the other hand,
showed its first signs of life in June, rising 0.3%, although
still down a hefty 52.0% from a year earlier, supporting
NAHB’s view that it is bouncing along the bottom as the
industry continues to struggle with high vacancy rates and
the paucity of financing for new projects. Multifamily
construction should be stable for the balance of the year and
gradually climb in 2011.

Homeownership Rate Slips

The Census Bureau reported that the nation’s rate of
homeownership slipped from 67.2% in this year’s first
quarter to 66.9% in the second quarter, its lowest level since
the fourth quarter of 1999, a result of foreclosures and
continued uncertainty surrounding the housing market.

Homeownership stood at 67.2% in the second quarter of last
year. Over the ensuing year, it actually rose in the Midwest
— from 70.5% to 70.8% — while in the Northeast it fell
slightly from 64.3% to 64.2%. The worst declines — from
70.0% to 69.1% in the South and 62.5% to 61.4% in the West
— occurred in regions with the highest foreclosures..

Over the same period, the stock of year-round vacant homes
for sale edged up to 1.97 million from 1.9 million. This was
an improvement over 2008’s average of 2.23 million,
suggesting that this may only be a temporary setback.

Unfortunately, the same cannot be said for the stock of year-
round vacant units for rent, which rose to 4.44 million from
4.38 million a year earlier. The large number of available
rental units has put downward pressure on rents and
dampened financing for the construction of new multifamily
rental properties.

NAHB Chief Economist David Crowe analyzes the
economy from the point of view of the housing market every
other week in the free e-newsletter, “Eye on the Economy.”
The preceding is a reissue of his Aug. 4 edition. To subscribe
to “Eye on the Economy,” click here.

For more information or to contact us directly, please visit
www.NAHB.org | ©2009, National Association of Home
Builders.
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Equine Rescue, Inc., Receives Donation From Goldstein
Lieberman & Company Cares Program

Phillip Goldstein, managing partner of Goldstein Lieberman
& Company LLC, announces that the July donation from
the Goldstein Lieberman & Company Cares Program has
been awarded to Equine Rescue, Inc., a 501(c)(3), nonprofit
organization whose mission is to rescue and provide care,
rehabilitation and adoption services for abused, neglected,
and abandoned horses. Equine Rescue, Inc. works with Law
Enforcement Agencies providing stabling and rehabilitation
services to equines that are confiscated for cruelty and/or
neglect. The organization also works closely with the DA's
office prosecuting such cases.

Created in 2009 to be a lifeline for the region’s not-for-
profits during the recession, Goldstein Lieberman &
Company Cares Program has been extended indefinitely due
to the apparent need expressed by area not-for-profits. “We
hope to encourage other companies to give back to the
community in a similar manner,” he adds. With this
donation, the two-year-old Goldstein Lieberman &
Company Cares Program has awarded over $48,000 to not-
for-profits throughout the New York/New Jersey region.
Organizations that are registered 501 C can visit
www.glcpas.com for company information and send your

W,

request, including information about your organization, care
of Goldstein Lieberman & Company LLC to the attention of
Lisa Marshall.

Directors Lynda & Mike Broas accept donations at Equine
Rescue, Inc. P.O. Box 392 Walden, NY 12586-0392. They
also encourage volunteers or donations of horse feed and
supplies. To learn more about the program and ways you can
help visit. www.equine-rescue.org

Goldstein Lieberman & Company LLC, traces its roots back
to 1946, as a full service Certified Public Accounting and
Business Advisory Firm organized to specifically address the
needs of closely held businesses and their owners. We
maintain our deep commitment to providing outstanding
results through personalized service delivered within a
family friendly culture.

The Firm has operated in the New York and New Jersey
marketplace since its inception.

For more information about Goldstein Lieberman &
Company LLC, contact Phillip Goldstein, CPA at 800-839-
5767 or philg@glcpas.com or visit www.glcpas.com. <

Goldstein Lieberman to the Rescue! Equine Rescue of Orange County received the July donation of $1,000 from the Goldstein
Lieberman Cares Program. Pictured Left to right are Equine Rescue Co-Founder Mike Broas; Suzy, (feeling better after
extensive surgery); Daniel Goldstein; Whiskey who once suffered neglect; Equine Rescue Co-Founder Linda Broas; Goldstein
Lieberman & Company Controller Lisa Marshall; Goldstein Lieberman & Company Partner Benjamin Mills and Goldstein
Lieberman & Company Managing Partner (and Daniel’s dad) Phillip E. Goldstein.
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And The QuestionIs. ..

By Thomas Tripodianos, Esq.

In each issue of the BAHV Newsletter, Thomas S. Tripodianos, Esq. will
provide our members with answers to their commercial litigation, real
estate and construction law questions. Past articles may be found by
visiting www.wbgllp.com.

Thomas S. Tripodianos is a partner at the law firm of Welby, Brady &
Greenblatt, LLP. Welby, Brady & Greenblatt, LLP emphasizes the
practice of Construction Law, representing general contractors,
subcontractors, sureties, developers, owners, suppliers, engineers,
homeowners and other entities connected with the construction industry
in transactions, litigation, arbitration, mediation, public and private
construction contracts, mechanics liens, surety law and environmental
law. Welby, Brady & Greenblatt, LLP has its principal office in White
Plains, New York, and also has offices in New Jersey and Connecticut.
Mpr. Tripodianos resides in Orange County.

Question. May Lender seeking to enforce guaranty against
nonresident guarantors of loan attach ownership/membership
interests in various out-of-state business entities?

Answer. Yes. By agreement dated in 2005, Lender made a loan
to borrower for the purpose of developing and renovating real
property. This loan was made by Lender and accepted by the
borrower in New York. Further, the proceeds of this loan were
disbursed from New York. On that same day, Guarantors
executed a guaranty of payment (guaranty) under which they
unconditionally agreed to be jointly and severally liable for the
borrower's obligations under the loan and submitted to the
jurisdiction of any federal or state court in New York City in
any suit, action or proceeding arising out of or relating to the
guaranty. By executing this guaranty, Guarantors waived all
defenses and counterclaims that might have been asserted
against Lender in the event the borrower defaulted on the loan.
In addition to being negotiated in New York, the guaranty was
to be governed by and construed in accordance with the laws
of New York State.

The borrower thereafter defaulted on the loan and filed for
bankruptcy protection. Lender seeks to enforce the guaranty
and recover the amounts due under the loan. Lender sought and
obtained a prejudgment order of attachment seeking to attach
Guarantors' property interests as security for the collection of
any judgment entered against Guarantors.

R & C CLEANING

PROFESSIONAL OFFICE CLEANING AT YOUR SERVICE
845-473-4645

CATHY TEMPLE, OWNER

11 KINGSTON AVENUE
POUGHKEEPSIE, NY 12603
WWW.RANDCCLEANING.COM
CTEMPLE@RANDCCLEANING.COM

NYS CERTIFIED MINORITY/WOMAN OWNED BUSINESS

Attachment simply keeps the debtor away from his property or,
at least, the free use thereof; it does not transfer the property to
the creditor. It is frequently used when the creditor suspects that
the debtor is secreting property or removing it from New York
and/or when the creditor is unable to serve the debtor, despite
diligent efforts, even though the debtor would be within the
personal jurisdiction of a New York court.

The property at issue consisted of Guarantors' interests in 22
limited liability companies formed in Delaware, Georgia and
Florida and a Florida corporation solely owned by Guarantor.
Unlike stock certificates, which are tangible property,
Guarantors' ownership/membership interests are intangible and
uncertificated.

Lender eventually obtained a judgment against the Guarantor.
To date, the judgment has not been satisfied. Guarantor
challenges the attachment because he does not live in New York
and his temporary presence in New York when he was served
was insufficient to support the attachment and that the Court
lacked jurisdiction over the ownership interests Lender sought
to attach because they were not located in New York and, thus,
could not be properly attached.

Guarantor voluntarily submitted to the personal jurisdiction of
the court by executing the personal guaranty. Because personal
jurisdiction was properly asserted over Guarantor the Court had
the authority to order pre-judgment attachment of the property
Guarantor owned and/or controlled, and service of the order
upon him while he was in New York was appropriate.

The next consideration is whether the property sought to be
attached was subject to attachment. The intangible property
Lender sought to attach-Guarantor’s ownership/membership
interests in 22 out-of-state limited liability companies-are akin
to intangible contract rights, and are clearly assignable and
transferable. Thus, the interests in question are “property”.

Here, the intangible interests sought to be attached are not
evidenced by written instruments, such as certificates or
negotiable instruments. If these interests were so evidenced, their
situs would be where the written instruments were physically
present. Just as a debt clings to the debtor when he enters a state
other than the state where the debt was incurred, it follows that
Guarantors' uncertificated ownership interests, which Guarantor
possesses or has custody over, travel with him, and were
attachable in New York based on his presence this state.

If you would like more information regarding this topic please contact
Thomas S. Tripodianos at TTripodianos@wbgllp.com, or call him at 845-
294-5500 x 317. Please understand that this column provides general
information only, and should not be construed as legal advice to anyone
under any circumstances. The author reserves the right to modify any
questions submitted so as to broaden their appeal. While we encourage
you to contact us, you should not disclose to us any information that you
consider confidential unless and until we have formally established an
attorney-client relationship, and agreed to represent you in your
particular matter. The opinions expressed in this column are of the
individual author, and not necessarily those of the BAHV. Citations to
legal authority have been omitted. <
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Builders Using Sales Incentives to Put Some Sizzle in a Cool Housing Market
By Pete Nurzia, BAHV President and President of Nurzia Construction.com

A majority of the nation’s home
builders have been offering
incentives this summer to boost
their sales in a generally cool
marketplace, according to a recent
NAHB survey.

The polling — which was conducted
in June in conjunction with the
monthly  Builders’  Economic
Council survey for the NAHB/Wells
Fargo Housing Market Index — also
found that some builders are using incentives to fill the void
now that the May 1 deadline for signing a sales contract to
qualify for the home buyer tax credit has come and gone.

“Some builders have, in fact, introduced new incentives in
response to the expiring tax credit, but only a relatively small
number compared to the number that historically advertise
some type of special sales incentive,” said Paul Emrath, author
of the special NAHB Housing Economics study, “Builders’ Use
of Incentives After the Tax Credit.”

“Moreover, a relatively small share of the builders who currently
advertise one of these incentives is explicitly marketing the
incentive as a replacement for the tax credit,” he said.

Emrath noted that the uptick in single-family activity over the
past year or so has been largely attributable to the enactment
and extension of the credit, so it would be only natural for
builders to devise new strategies in its absence.

Historically low mortgage interest rates and affordable housing
prices remain major positives for housing, but economic
growth and improvements on the employment scene have been
slower than expected, according to economists at NAHB,
putting housing this year on a decidedly more gradual upward
path than usually occurs following a recession.

Nearly three-fourths of the builders surveyed by NAHB in June
— 73% — reported that they were currently using and planned
to continue to use at least one incentive unchanged.

Many builders, but far from a majority, said that they were
adjusting their incentives programs — by changing existing
incentives or initiating new ones — to compensate for not
having the tax credit. Fifteen percent of the builders indicated
that they were altering at least one of the incentives they had
been using and 12% said they were adopting at least one new
incentive, with some overlap between the two responses.

In addition, 15% of builders told NAHB researchers that they
were initiating at least one new sales incentive, but for reasons
unrelated to the fading tax credit.

Seventy-six percent of builders said they were currently using
some sales incentive in June, which is down some from last
year’s peak rates. In February 2009, 85% of builders were using

incentives to bolster their sales; by June of last year that share
had dropped to 79%.

Among the common types of incentives that builders have been
using and will continue to provide, reducing the price of the
home is the most popular, cited by 54% of the survey
respondents. That was followed by offering options or upgrades
at no reduced cost (50%) and paying closing costs (44%).

Reducing home prices became increasingly prevalent as the
housing downturn deepened, rising from 18% of builders in
Jan. 2006 to 45% one year later, 52% in Feb. 2008 and 72% in
Feb. 20009.

Offering green features at no cost or a reduced cost is the fourth
commonest sales incentive, reported by 32% of the builders,
followed by helping buyers sell existing homes, 25%, and
absorbing financing points for buyers, 23%.

The NAHB study found that one-fifth of all builders are
adopting a new incentive and/or modifying one they have
already been offering to compensate for losing the tax credit as
a marketing tool. Of all the builders surveyed, the most
common incentives for filling the gap include:

. Options or upgrades at no or reduced cost, 10%
. Discount home prices/reducing margins, 9%

. Paying closing costs or fees, 6%

. Green features at no or reduced cost, 6%

. Absorbing financing points for buyers, 5%

. Mortgage rate buy-downs, 4%

Among incentives being adopted for reasons unrelated to the
tax credit, offering green features at no cost or a reduced cost
was the most common, cited by 8% of all the builders surveyed.

“Given recent experience with volatile energy prices and the
public attention focused on possible climate change, it is
probably not surprising that a significant share of builders are
now adopting low-cost green features as a marketing device,
nor that they are doing so for reasons unrelated to the expired
home buyer tax credit,” Emrath said.

When the builders who reported using special sales incentives
were asked if they were advertising or marketing those
incentives as a replacement for the home buyer tax credit, 19%
said yes and 81% said no.

Among the builders who have chosen not to offer sales
incentives, the reasons for that decision include:

» Cannot afford incentives due to rising construction costs, 50%
* Have tried incentives, but they were ineffective, 41%

* Don’t think incentives work in market area, 18%

» Market now strong enough, incentives not needed, 6%

Nineteen percent of the builders gave other reasons for not
relying on incentives. Most commonly, these were builders

(Continued on page 10)
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Pl‘eSident’S Message (Continued from page 9)

who only build custom homes to contract or otherwise operate
in an environment where they don’t typically advertise, making
incentives irrelevant.

“Other builders feel that advertising incentives is not an
effective way to negotiate with customers,” Emrath said.
“Some believe, for example, that so many customers will ask
for incentives or concessions irrespective of any builder’s
marketing campaign that it is more efficient to let the customer
make the first offer.”

Member Renewals

Thank you for your continued support of the Builders Association
and the residential building industry in the Hudson Valley.

A. Alport & Son, Inc.

Dutch-5 Development Corp.

Dutchess Quarry & Supply Co., Inc.
General Electric Company

Go Mini's Portable Storage

Goodall Contracting, Inc.

iLevel by Weyerhaeuser

John Steinberg, Inc.

JZ Services

Kleet Lumber

Lanc & Tully Engineering and Surveying, P.C.
Levinson, Reineke, & Ornstein, PC

M & T Bank

Masterwork Home

Menna Building Corp.

Meyer Contracting Corp.

Mid Hudson Pump Co., Inc.

Montfort Group

N.A.S. Security Systems, Inc.
Nesheiwat Builders

New York House Magazine - Schein Media
P. Morrissey Contracting, Inc.

ProBuild East LLC

Prudential Serls Prime Properties
Putnam County Savings Bank

RAL Supply Group, Inc.

Rancourt & Son Land Clearing Corp.
Royal Carting Service Company

Seakill Custom Home Builders
Suburban Homes of Orange County, Inc.
Ulster Savings Bank

Vanacore, DeBenedictus, DiGovanni & Weddell <

While this information is important in checking the temperature
of our nation, here at the BAHV we need your input to keep
our finger on the local pulse of the home building industry.
Please let us know how you are putting sizzle in a cool housing
market by emailing us at info@hvbuilder.com. Let's stay
connected and solution oriented. See you at the General
Membership Meeting on September 14th at the Hilton Garden
Inn. <

New Members

LINK’S PLUMBING & HEATING, INC.
Subcontractor: Plumbing, Heating & A/C
Jim O'Hara, Owner

1397 Rt. 52 Carmel NY 10512

(845) 878-7003 fax (845) 878-7004

email: jn1010@optonline.net

HERITAGE CARPET

Retail Dealer/ Distributor: Carpet, Laminate, Area Rugs,
Vinyl Flooring and Prefinished Wood

Mark Plansky, President

1936 South Road Route 9

Poughkeepsie NY 12601

(845) 297-3492 fax (845) 297-1145
www.heritagecarpet.com heritagecarpet@optonline.net

IMAGATIV, LLC

Computer Marketing; Computer Products & Services;
Public Relations;

Sales & Marketing - Consulting, Services

Mark Heinsman, Managing Member

10 Skyline Drive Unit 10

Fishkill NY 12524

(914) 519-7044

email: MHeinsman@imagativ.com

www.imagativ.com <

Housing is Manufacturing -
Manufacturing is
fconomic Development
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GOOD NEWS! EPA Must Revise Storm Water Rules

In a major victory for affordable housing, sound science and
more sensible regulations for builders and developers, EPA
has been forced to withdraw a key portion of new storm
water management regulations for the construction industry
and devise new ones based on better research.

This positive news comes as the result of a lawsuit filed by
NAHB and petitions filed by both NAHB and the Small
Business Administration Office of Advocacy asking the agency
to revise its new Effluent Limitation Guidelines (ELGs) for the
construction and development industry. We contended that the
numeric limit set by EPA for sediment-laden storm water running
off of a construction site was arbitrary and based on flawed
analysis. In addition, NAHB asserted that trying to achieve that
numeric limit would cost not just the $953 million that the EPA
had estimated, but up to $10 billion annually, hurting small
businesses and housing affordability with little additional
environmental benefit.

After reading NAHB's brief, the U.S. Justice Department asked
EPA how it could defend the numeric limit. In turn, the EPA
admitted that there were flaws in the final rule and that the
agency had improperly interpreted some data. As a result, the
Justice Department this week filed a motion with the 7th Circuit
Court of Appeals asking it to vacate the numeric limit and place
a hold on the litigation until 2012 _ while EPA goes back and
develops a numeric limit with which builders can actually
comply. Importantly, while the latest action removes the numeric
limit, other requirements of the construction and development
ELG remain in place. EPA is expected to issue interim storm
water management guidance for construction site operators as
the agency works to refine the rule. For details, see our press
release. Contact: Jeff Augello, 800-368-5242, x8490.

Builders Receive Sound Advice on Obtaining Accurate
Appraisals

A popular webinar offered by NAHB's Housing Finance and
Business Management & Information Technology committees
and sponsored by Builder Partnerships on August 4 provided
some sound advice for builders who have had trouble obtaining
accurate appraisals for new homes. At the very top of the list is
the need to improve the lines of communication between
builders and appraisers, said panelists. While such
communication channels have been impaired for some time now
due to difficulties in interpreting the Home Valuation Code of
Conduct that was put in place by Fannie Mae and Freddie Mac,
newly issued policies from both of these agencies attempt to
correct that problem. In addition to making it clear that builders
may and should provide information to appraisers, the guidance
also clarified the appropriate use of distressed home sales as
comparables, stated that lenders may not unilaterally change
appraisal reports, and reiterated that appraisers must have

NAHB Report

appropriate knowledge and experience to undertake specific
assignments.

Builders participating in the webinar were told that they should
meet with the appraiser on the site where their home has been or
will be built, and provide direct support with whatever relevant
information they can. Panelist Martin Mitchell of home builder
Mitchell & Best in Rockville, Md., explained, "It can't be said
enough: communicate, communicate, communicate. Go out and
find the comps yourself; look at the multiple listing service and
pull what you can from that to assist in comps." Panelist Allen
Gardiner of Jackson Claborn Inc., an appraisal and real estate
consulting firm in the Dallas-Ft. Worth area, said that important
information for builders to provide includes traffic, absorption
rates and sales that the builder is making so that the appraiser can
judge market demand. "One of the biggest mistakes builders
make is they hide data," he noted. "Provide all the relevant data,
present a low-priced sale if there is one out there and let them
know why the sale is low, and show how it is related to higher-
priced sales." For more complete coverage of NAHB's appraisals
webinar, see this story in Nation's Building News. You can also

(Continued on page 12)

LANC & TULLY

ENGINEERING AND SURVEYING, P.C.

P.0.Bax 687 - Rte. 207, Goshen, NY 10924
(345)294-3700 FAX (845)294-8609
Ermnail: eng@lancmlly.com
wrw lanctmlly. com
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NAHB RepOl‘t (Continued from page 11)

access a free recording of the entire "Builders' Guide to
Appraisals" program by clicking here. Contact: Steve Linville,
800-368-5242, x8597.

NAHB Study Sheds Light on Builder Sales Incentives

A recent NAHB survey of our builder members reveals that
most have been employing special incentives in an effort to
boost sales activity this summer.

The study, "Builders' Use of Incentives After the Tax Credit,"
sheds valuable light on ways that builders are coping with the
market slowdown following the tax credit. About 73% of
respondents this June reported that they were currently using and
planned to continue using at least one incentive without changing
it for marketing or other purposes. At the same time, many
builders _ though far from a majority _ said they were adjusting
their incentives programs, by changing existing incentives or
initiating new ones, to compensate for not having the tax credit.
Among the common types of sales incentives that builders have
been employing are price reductions (cited by 54% of
respondents), offering options or upgrades at no cost or a reduced
cost (50%) and paying closing costs (44%). Of the one-fifth of
all builders who are adopting a new incentive and/or modifying
one they have already been offering to compensate for loss of
the tax credit as a marketing tool, the most common incentives
for filling the gap include: options or upgrades at no or reduced
cost (10%), discounted home prices/reduced margins (9%),
paying closing costs or fees (6%), offering green features at no

got sand?
<ed Ning

Sand & Gravel

PLANT LOCATIONS:

BILLINGS ROE JAN
RT. 82, Billings Spring Lake Rd., Elizaville

Delivery Available

845-221-2224

www.redwingsandandgravel.com

or reduced cost (6%), absorbing financing points for buyers
(5%), and mortgage rate buy-downs (4%). Read more about this
fascinating study in the cover story of the latest Nation's Building
News, or contact study author Paul Emrath (800-368-5242,
x8449) for more information.

Congress Moves on FHA Premiums, Multifamily Loan
Authority

FHA Premiums

H.R. 5981, legislation that will help recapitalize the Federal
Housing Administration (FHA), was approved by the Senate on
August 4, having already been approved by the House on July
30. The bill will enable FHA to better manage its risk and
improve its financial position by adjusting the premium structure
on FHA single-family mortgages for new borrowers and shifting
some of the upfront costs to the annual premium. Specifically, it
allows FHA to increase the annual mortgage insurance premium
(MIP) from 0.55% to 1.55% for borrowers who make less than a
5% downpayment. While the FHA is only expected to raise the
premium to between 0.85% and 0.95%, this additional flexibility
will allow the agency to reduce the up-front MIP, which was
recently increased to 2.25%. This shifting of some of the increase
from the up-front to the annual premium will reduce the amount
of premium financed by the consumer, increasing the buyer's
initial equity position. The increase in the annual premium will
require a slightly higher monthly mortgage payment. NAHB
supported this measure, which will bolster the agency's capital
reserves, and we continue to work with lawmakers to enact
further reforms that will ensure sound lending practices by the
FHA. H.R. 5981 was signed into law on August 11. For more
information, contact Scott Meyer at 800-368-5242, x8144.

Multifamily Loan Authority
H.R. 5872, the General and Special Risk Insurance Funds

Availability Act of 2010, was approved by the Senate on August
4, having previously been approved by the House on July 28.
This legislation will ensure that the Federal Housing
Administration continues to have sufficient funds to finance
multifamily mortgage insurance programs. It authorizes an
additional $5 billion in commitment authority for the FHA to
finance apartment, hospital and health care facilities that serve
millions of Americans. This action was necessary because,
according to FHA Commissioner David Stevens, without the
additional $5 billion in commitment authority, the General
Insurance and Special Risk Insurance Fund would have been
exhausted by late August or September. NAHB organized a letter
from 22 industry groups urging the House to support H.R. 5872,
then reached out to key Senate members and staft urging their
support for the measure prior to the August congressional recess.
President Obama signed the bill into law on August 11. For more
information, contact Claudia Kedda, 800-368-5242, x8352.

Your Comments Needed on New IRS
Requirements

NAHB is asking our members and their accounting and tax
professional contacts to submit comments and recommendations

(Continued on page 13)
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on new information reporting requirements from the Internal
Revenue Service (IRS) that will go into effect in 2012. The
change, which was included in recently enacted healthcare
reform legislation, is expected to increase the paperwork
requirements of most businesses across the country. The new
law creates a whole new class of transactions that must be
reported to the agency by requiring that all businesses file
information returns, generally using IRS Form 1099, for
entities to which they made payments of more than $600 in a
given year. NAHB has opposed this provision as a costly and
unfair administrative burden, particularly for small businesses,
that will be ineffective in raising government revenue. We are
also participating in a broad coalition of pro-business
organizations that is working to repeal the requirement.
Legislation to accomplish this goal has been introduced in the
House and Senate under the name of the Small Business
Paperwork Mandate Elimination Act. NAHB will be
submitting comments on behalf of the residential construction
sector to the Treasury Department and IRS later this month,
and making technical recommendations to reduce the rule's
administrative burden. Submissions from our members will be
included in NAHB's statement, so please e-mail your suggested
technical recommendations to Robert Dietz at rdietz@nahb.org.
You can also contact him at 800-368-5242, x8285.

NAHB Economic Analysis: Costs Related to the Lead Paint
Rule

1112 YARD DUMPSTERS

* GENERAL CONTRACTORS
*BATH REMODELERS

*ROOFERS - SIDERS
* KITCHEN REMODELERS

WHY PAY MORE?
IT’'S ONLY JUNK!
Sewing Onange County

FOR SERVICE CALL
845-291-7880

On the heels of a recent EPA announcement that more accurate,
inexpensive lead paint test kits will NOT be available anytime
soon, NAHB has completed an economic analysis of the true
costs associated with the new Lead: Renovation, Repair and
Painting rule. The test kits, which were expected to be ready by
next month, were seen as key to keeping the lead paint rule
affordable for home owners.

Analysis from NAHB Economics reveals that the cost of the
lead-safe work practices and third-party lead paint testing for
window replacements alone in all pre-1978 homes includes: 1)
a reduction of $1.9 billion spent on window replacements
performed by professional contractors; 2) a reduction of $1.0
billion in wages and salaries earned across all industries; 3)
21,266 fewer jobs; and 4) a reduction of $579 million in
revenue for federal, state and local governments.

On a separate note, NAHB is also looking at the revised lead
hazard standard that EPA is now preparing for residential
buildings and the new lead hazard standard for commercial and
public buildings. The agency has formed a Science Advisory
Board to review proposals for the standard, and NAHB has
made a Freedom of Information Act request for certain EPA
records to determine whether any members of that board may
have a conflict of interest. Read more here, or contact Kelly
Mack at 800-368-5242, x8451.

New EPA Guidance for Chesapeake Bay Watershed
Impacts Builders

Newly released EPA guidance for municipalities in the
Chesapeake Bay Watershed is likely to bring significant
changes to storm water management requirements for builders
and developers in the seven-state region _ particularly those
working on urban and suburban infill projects. The guidance,
called the Urban Stormwater Approach, includes 11 specific
provisions that are expected to be reflected in states' required
Watershed Implementation Plans (WIPs) "to the fullest extent
possible." Because WIPs are due to the EPA by September 1 of
this year, our HBAs are being urged to quickly contact state
environmental officials and offer suggestions for compliance
with the guidance to help ensure flexibility. NAHB
environmental policy analyst Glynn Rountree says there is very
little time for the states to develop language for those
provisions in the WIPs, but some will have a significant impact
on building in the watershed, including the sections that cover
post construction performance standards, retrofitting for
existing discharges, water quality monitoring requirements
and, especially, issuing permits with clear and measurable
provisions. HBAs can suggest alternatives for compliance with
the storm water requirements, including harvesting the rainfall
for use on site or for infiltration, off-site mitigation
opportunities, tree plantings and a fee-in-lieu as a last resort.
Read more about this important development in last week's
Nation's Building News, or contact Glynn Rountree at 800-
368-5242, x8662.

(Continued on page 14)
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NAHB Joins Petition Against Rule on Greenhouse Gas
Emissions

NAHB and a large coalition of trade groups are petitioning the
federal Court of Appeals to review EPA's so-called "tailoring
rule" on greenhouse gas emissions that the agency finalized on
June 3. The rule, technically known as the Prevention of
Significant Deterioration (PSD) and Title V Greenhouse Gas
Tailoring Rule, was designed to solve a problem that EPA itself
created when the agency decided to include greenhouse gas
emissions among the pollutants for which Congress set an
annual regulatory threshold of 250 tons. The result of that rule
would have been that most schools, hospitals and even some
large single-family homes would have had to apply for permits
and employ complex technologies to remove or reduce any
pollutants from their emissions. Needless to say, this action
would bring such development essentially to a halt. As a

remedy, the Tailoring Rule raises the statutory threshold to well
above 250 tons per year _ but that threshold is not a permanent
one. Instead, the rule uses a tiered system of emission
thresholds, starting as high as100,000 tons per year for certain
sources and then decreasing over a period of years until 2016.
EPA has said that it will issue new regulations to address
treatment of smaller sources, but because it is not clear how
this exemption will work, how long it will be in effect or on
what scientific basis the EPA set the threshold, NAHB has
joined in the petition. "While raising the statutory thresholds to
these levels effectively eliminates any concerns that residential
construction would have additional permitting obligations, it's
not true relief, because it's uncertain and it's temporary,"
explained NAHB senior staff counsel Amy Chai. Read more
here or contact Amy Chai at 800-368-5242, x8232. <

Another Successful Golf Outing

Thanks to everyone who participated in the BAHV 56th Annual Golf Outing! Despite the rain and lightning (yikes!) cutting the
outing short, the event was a success! Great prizes were won, some seriously long shots were hit, and we all had a great day of
networking and relaxation.

We would like to once again thank our sponsors!

Because of our sponsors’ generous support, we were able to enjoy the libations that kept us hydrated throughout the course, ate
delicious food, won incredible prizes, took home some pretty snazzy umbrellas, rode in golf-cart-style, and celebrated a great day
on the course with cocktails and a steak dinner and MORE!

Most importantly, these companies have helped to provide us all with a successful outing that helps fund an organization that
strives to keep all of our businesses running.

Please take a moment to thank them!
Corporate Sponsor: Wells Fargo
Luncheon Sponsors: Taylor Recycling and Michael R. Berta, Architect

Beverage Sponsors: Arzee Supply, Craig Thomas Pest Control, Dynamic Plumbing Heating & A/C, Tri-State Liens, and
Welby, Brady & Greenblatt

Awards Reception Sponsors: Jim Waters Corp, Ulster Savings Bank, and Walden Federal
Prize Sponsor: Hudson Valley Remodelers and Hudson Valley Kitchens
Hole-in-One Sponsor: Warwick Resource Group

Tee Sponsors: Ace Self Storage, Bottini Fuel, Kleer Lumber, Mahopac National Bank, Maser Consulting, ProBuild,
Royal Carting, Taylor Recycling, Tool Factory Outlet, Ulster Savings Bank, Universal Forest Products,
and Warwick Resource Group

Raffle Grand Prize Package donated by: 36 Main Restaurant & Wine Bar, Minnewaska Lodge, Robibero Family Vineyards,
and Mountain Skills Climbing Guides <
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Benchmark Title Agency Celebrates S Year Anniversary
Outstanding Performance in a Challenging Sector

WHITE PLAINS, NY - July 14 - A five year anniversary for
any business is a good thing. A five year anniversary when that
business is part of an entire sector that has collapsed is an event
worth celebrating -- and carefully examining.

For co-founders Thomas N. DeCaro and Jean Partridge, the
success of Benchmark Title Agency despite a cataclysmic real
estate market is proof positive that the principles with which they
founded the company five years ago were right — in good times
and bad.

And if flourishing in a down economy wasn’t enough proof, a
ringing endorsement came recently from the Westchester
Women’s Bar Association, which named Benchmark Title
Agency the “Family Friendly Employer” of 2010. Benchmark
was selected for embracing employment policies and practices
that allow for a balance of career opportunity with family
responsibilities.

“Jean and I have worked together for many years, and we share
a vision of a title agency that performs at a superior level for
clients, while respecting the personal lives of our employees,”
said Tom DeCaro. “We are very proud to have reached this
milestone, particularly in this economy, and we look forward to
many more years of growth and success.”

Benchmark takes its role as a market leader seriously. Every year,
the agency presents five well-attended CLE (Continuing Legal
Education) programs and is constantly alerting its clients to all
new laws that effect real estate transactions. Senior staff members
were instrumental in working with the Westchester County
Clerk’s office to streamline the entire PREP system (Property
Records Electronic Portal). This online system, used by more
than a thousand New York real estate professionals annually, is
used to prepare cover pages and tax forms needed to submit land
record documents to the County Clerk’s office. Benchmark was
selected to work with the County’s IT department to develop the
system, and also served as a beta test site just prior to its
successful implementation. Additionally, Benchmark was
selected by the County to review and beta test their online search
tool (WRO- Westchester Records Online).

“Benchmark has consistently taken a leadership role in the
modernization of land records management during my term in
office,” said Westchester County Clerk Tim Idoni. "They go
beyond the bottom line to insure that their whole industry is
prepared and participating in these important changes."

President Thomas DeCaro’s leadership and involvement with
related organizations, including the New York State Association
for Affordable Housing, WestHab, Inc., Building & Realty
Institute of Westchester County and Urban Land Institute —
Westchester/Fairfield contribute to Benchmark’s position as a
leader in the real estate field.

Chief Counsel Jean Partridge and managing member is a member
of the Executive Board and serves on many committees of the
New York State Land Title Association, Inc. (NYSLTA), a
statewide organization of title insurance companies, abstract
companies, title insurance agents, lawyers, surveyors and others
in the real estate field. She also serves as a chairperson and
liaison between the New York State Land Title Association and
all county clerks in the Hudson Valley Region.

“Benchmark’s presence lobbying in Albany and locally, Jean’s
invaluable contributions at many meetings with the Department
of Insurance and rallying those in the industry has provided a
boost for the industry,” said Sharon Sabol, Executive Vice
President of the NYSLTA.

Senior Vice Presidents Christine Gagliardi and Melissa Colavito
are also committed to extending themselves to local
organizations. Within the firm, their professionalism and
reputation for excellence in client service make an important
contribution to Benchmark’s success.

“This is a tremendous milestone to achieve for any organization,
but in our industry, at this particular time, it is an even more
impressive accomplishment. It looks to the quality of the people
involved with Benchmark Title that this five year anniversary is
being celebrated. We are extremely pleased with our relationship
with Benchmark Title, Tom and Jean. We look forward to
celebrating many more anniversaries with them in the future,”
John F. Welling, President, Stewart Title Insurance Company.

Benchmark serves clients throughout New York State, and is
prominent in Westchester, Rockland, Orange, Dutchess, Putnam,
New York City, Bronx, Queens, Nassau and Suffolk counties. The
agency prides itself in matching the right underwriter to each
transaction, whether the property is a multi-million commercial
building or a first home. Benchmark Title Agency is
headquartered at 222 Bloomingdale Road, Suite 102, White
Plains, NY 10605 (914-250-2400) and online at
www.benchmarkta.com. <
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STATE REPORT

LEGISLATIVE UPDATE: Governor Paterson signed 83 Bills
into law last week. Including A.9547-A/S.6657-A: which
relates to the insurance of certain preservation loans of the State
of New York mortgage agency mortgage insurance fund.

For a complete list of all bills that were signed/vetoed please
click here.

ATTENTION REMODELERS:

Professional Remodelers Magazine is interested in speaking
with remodelers about the impact of the recently passed health
care bill. The reporter is looking for remodelers to speak to
about the possible effects of the bill (good or bad) on their
business and providing coverage for employees. She wants to
speak with remodelers who are informed about the bill and
have made some assessment of how they may need to adjust
their business accordingly. If you’re interested, please contact:
Kelly Mack, Communications Manager, NAHB Remodelers
at 202-266-8451 or kmack@nahb.com.

New Version 3 ENERGY STAR Guidelines for 2011 The
Research & Education Foundation (REF) is offering FREE
seminars on ENERGY STAR Version III, also known as
ENERGY STAR 2011. EPA has issued new guidelines in 2011
which will greatly increase thresholds over current
specifications. This class will cover the new checklist, advance
building science methodologies and ways to keep construction
costs down so you can maintain your status as an ENERGY
STAR partner.

3-4 hour seminars will be held by John Barrows at your local
Home Builders Associations throughout the state. To sign up,
contact your local executive officer.

CERTIFICATION EXTENSION:

As a result of an April 22, 2010 EPA requirement, all home
improvement contractors, property management firms,
handymen or others compensated for renovation that disturb
more than 6 sq ft (interior) and 20 sq ft (exterior) of paint or
surface coating in pre 1978 housing where a child resides or is
expected to reside must complete training, use safe work
practices and verify that the work area is clean after completion
of renovations. Renovation firms must have at least one
Certified Renovator and obtain firm certification from the EPA.

The EPA has recently placed an extension on becoming
certified under the new Renovators Rule, which is October 1,
2010. EPA and HUD developed this 8-hour course to instruct
renovators, painters and maintenance personnel how to work
safely in homes with lead-based paint.

For information regarding a Certified Renovator course
scheduled to take place on September 28, 2010 at the Builders
Association of Hudson Valley, please click here.

A Message From The New York State Builders Association
One Commerce Plaza, Suite 704, Albany, NY 12210
Phone: (518) 465-2492; Fax: (518) 465-0635; Website: www.nysba.com
If you would like to have your email or fax removed from our list, please contact NYSBA

LOOKING FOR ASSOCIATES!!!

The NYSBA Associates Council is gearing up for new and
innovative projects to benefit all three legs of the membership
stool: LOCAL, STATE, and NATIONAL. If you are an
associate member that would like to participate or hear more
about some of the Associates Council’s ideas, please feel free
to contact Tom Szczepaniak, NYSBA Associate Vice President,
at (845) 519-4773. %
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Partner at Goldstein Lieberman
& Company LLC, Provides
Expertise for Clients Operating
and Investing in the UK

John Boykas, CPA, a partner at Goldstein Lieberman &
Company LLC, recently completed an intensive course hosted
by the London-based Price Waterhouse Coopers, one of the
world's largest professional services firms and the largest of
the Big Four auditing firms. The course, Taxation in the United
Kingdom, provided in-depth coverage of the latest regulations.
Boykas attended on behalf of Goldstein Lieberman clients who
have overseas operations and investments.

“We see many opportunities on the international level for
clients”, Boykas remarked. “We continually invest in our own
expertise so that our clients will be ideally positioned to take
advantage of these opportunities,” he said.

Boykas became a partner in Goldstein Lieberman & Company
LLC in 2008. He is a CPA specializing in the construction,
printing and technology industries—areas that are also served
by Goldstein Lieberman & Company. Mr. Boykas is a member
of the American Institute of Certified Public Accountants
(AICPA) and the New Jersey Society of Certified Public
Accountants (NJSCPA).

Goldstein Lieberman & Company LLC, traces its roots back to 1946, as
a full service Certified Public Accounting and Business Advisory Firm
organized to specifically address the needs of closely held businesses and
their owners. We maintain our deep commitment to providing outstanding
results through personalized service delivered within a family friendly
culture.

The Firm has operated in the New York and New Jersey marketplace
since its inception.

For more information about Goldstein Lieberman & Company LLC,
contact Phillip Goldstein, CPA at 800-839-5767 or philg@glcpas.com
or visit www.glcpas.com. %
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Government Affairs Monthly Update

By Rachel Neuhaus, BAHV Director of Government Affairs

NATIONAL NEWS

REAL ESTATE SALES TAX??

Recently, I have been sent quite a few “what the heck?!”” emails
on this, and have seen a few mentions on places like Twitter and
Facebook, and I’ve even heard a few Realtors® up in arms and
misquoting the provisions for a 3.8% “real estate sales tax” in
the Health Care Reform Bill. While real estate might seem a
bit odd stuck in the middle of health care legislation, things
like this have a way of working their way into bills with other
intentions. In today’s political whirlwind of health care reform,
it’s no wonder that this has become a hot topic as of late.

The Facts.

e There is a new 3.8% tax in the bill.

« [t is not a “sales tax” on all real estate transactions.
« [t is a Medicare tax.

* Many people will not have to pay this tax.

The new Medicare tax on real estate sales is actually a tax on
investment income for so-called “high earners.” The income
requirements are clearly spelled out in order to define “high
earners” — $250,000 for married couple filing jointly, $125,000
for couples filing separate returns, and $200,000 for everyone
else. If your income is above these levels, you will be paying a
new tax on investment income. If it falls below that, you will
not be taxed.

With that in mind, a 3.8% Medicare tax on the sale of a
$400,000 home would be $15,200, which is a lot of money to
pay in tax. This is where many people’s calculations have gone
astray however, as the real estate “sales tax” is not on the
entire amount of the sale. Instead it is on the amount of income
that exceeds the capital gains threshold ($500,000 for married
couples filing jointly, $250,000 for single filers).

Real world examples.

Example #1: Meet Bob and Susie, a couple who make $300,000
in income a year. They have a beautiful home that they sell for
$2 million, this nets them $750,000 in profit (sale price of the
home — commissions and fees — price they paid for the home =
profit from the sale of the home). Because they are defined as
“high earners” (making more than $250,000 a year for a married
couple), they will be required to pay the Medicare tax.

Calculating the tax:

profit from the sale — capital gains threshold = taxable
investment income

taxable investment income x 0.038 (3.8%) = tax due

Using the above formula, Bob and Susie would plug in these
values:

profit from the sale: $750,000

capital gains threshold: $500,000 (married couple filing jointly)
taxable investment income: $750,000 — $500,000 = $250,000
tax due: 3250,000 x 0.038 (3.8%) = $9,500

Example 2: Meet Frank and Cindy, a married couple whose
combined income totals $200,000. They are selling their home
for $400,000. Frank and Cindy are excluded from the 3.8% tax
because they do not meet the “high earner” criteria (income of
$250,000 or more).

Example 3: Frank (from Example 2) gets a promotion and
begins making $50,000 more a year. This pushes Frank and
Cindy’s combined income to $250,000, which now qualifies
them as “high earners.” They finally sell their home for
$400,000, but after paying their mortgage and the fees
associated with a real estate transaction, they take home $50,000
as profit from the sale of their home. They are again excluded
from the tax thanks to the capital gains threshold of $500,000 for
married couples filing jointly (they would need to take home
$500,000 or profit more from the sale of their home to be
required to pay the Medicare tax in the health care bill.

GILLIBRAND BACKS PROPOSAL TO MAKE TAX CUT
PERMANENT FOR BUSINESSES HIRING VETS

US Senator Kirsten Gillibrand announced she is supporting a
proposal to make tax credits for businesses that hire recent
veterans permanent.

The Work Opportunity Tax Credit established last year
encourages businesses to hire veterans who have recently
returned from Iraq and Afghanistan in exchange for a 40%
credit on the first $6,000 paid to the vet.

The tax credit is set to expire at the end of this year.

In the Hudson Valley alone, Gillibrand said there are some 8§70
veterans under the age of 30 who are unemployed.
(MidHudsonNews.com)

STATE/REGIONAL NEWS

NYSDEC INVITES PUBLIC COMMENT ON PARADIGM
CHANGING ENDANGERED SPECIES REGULATIONS
The NYS Department of Environmental Conservation has
made draft regulations available for public comment, which, if
adopted by NYSDEC, will significantly change the regulatory
oversight of endangered and threatened species in New York
State. The draft regulations, which amend 6 NYCRR Part 182,
would require an applicant to provide a "net conservation
benefit" in order to obtain a permit to "take" a protected specie.
Taking is broadly defined, and includes any disturbance of a
protected specie's habitat. The draft regulations would require
an applicant to not only mitigate a project's potential impacts on
a protected specie, but to enhance the specie's habitat above and
beyond what it would be even if the project were not built.

The draft regulations define net conservation benefit as:

A successful enhancement of the species' overall population or
contribution to the recovery of the species within NY. To be

(Continued on page 18)
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classified as a net conservation benefit, the enhancement or
contribution must benefit the affected species listed as endangered
or threatened in this Part or its habitat to a greater degree than if
the applicant's proposed activity were not undertaken.

Proposed 6 NYCRR § 182.2(0) (emphasis added).

Until now, a project's potential impact on protected species has
been largely evaluated and mitigated through the State
Environmental Quality Review (SEQR) process; the NYSDEC
has seldom issued endangered species permits (known as
Article 11 permits) when a project's impacts have been
addressed through SEQR. Nonetheless, the conservation of
endangered species has long been a legislative policy of New
York, and ever since the enactment of the State Endangered
Species Actin 1972, NYSDEC has had the authority to require
a permit for a take of protected species. But both the enabling
legislation and the existing regulations do not provide
NYSDEC with a standard to use in deciding whether to issue
such a permit. The existing regulations merely provide
NYSDEC with the discretion to issue such a permit, on
conditions that it "may deem appropriate". 6 NYCRR § 182.4.
The State Endangered Species Act simply provides that "the
taking ... of any endangered or threatened species ... is
prohibited, except under license or permit from the
[NYSDEC]." ECL § 11-0535(2). The draft regulations create a
new category of permit, called an "incidental take permit",
which requires that an applicant provide not only a mitigation
plan, but also a net conservation benefit for the species in order
to obtain a permit. Proposed 6 NYCRR § 182.11(a).

By requiring an applicant to enhance the habitat of a protected
specie beyond the status quo ante, NYSDEC is attempting to
shift the public goal of protecting endangered and threatened
species onto individual applicants. Until now, individual
applicants have had to address their own projects' impacts --
not enhance a specie's wider viability. When considered
broadly, the draft regulations would create a new paradigm for
permitting standards: rather than addressing an applicant's own
impacts, the applicant must improve the overall environment
in order to obtain a permit.

The  draft regulations can  be
http://www.dec.ny.gov/regulations/34113.html

found here:

NYSDEC is accepting public comment until September 20,
2010.  Public comments can be emailed to
wildliferegs@gw.dec.state.ny.us or mailed to Dan Rosenblatt,
NYSDEC, 625 Broadway, Albany, NY 12233-4750.

Thanks to Dominic Cordisco of Drake, Loeb, Heller, Kennedy,
Gogerty, Gaba and Rodd LLC for always contributing crucial
information on DEC Regulation changes.

DUTCHESS COUNTY

LAGRANGE SEEKS PLANNING BOARD CANDIDATES
LaGrange residents interested in serving on the town planning
board are encouraged to submit letters of interest.

The letter can be mailed to Town Clerk, Town of LaGrange,
120 Stringham Road, LaGrangeville, NY 12540.

For more info., call the clerk’s office at 845-452-1830 ext. 2.
SULLIVAN COUNTY

TOWN OF LIBERTY PROPOSED NEW ZONING
CHANGES

The Town of Liberty is proposing major changes to its 23-year-
old zoning code that are meant to preserve open space without
discouraging development.

The proposed revisions include larger minimum lot sizes for
agricultural land and two new residential zones.

The current zoning law, dating to 1987, allows for a potential
28,000 residences in a town that currently has just over 3,000,
said Killian.

One revision raises minimum lot sizes in the agricultural district
from two to 10 acres.

The proposal also would create two residential districts, low-
density and high-density, to align the town's zoning code with
the village's zoning. (Times Herald Record)

ULSTER COUNTY

KINGSTON SEEKS DEVELOPMENT PROPOSALS
FOR HOTEL SITE

City officials will soon seek proposals from developers for
redevelopment of the former King’s Inn property on Broadway
in Midtown. Fire Chief Richard Salzmann, who chairs the
King’s Inn Review Committee, said the documents will be
ready for developers to pick up by the beginning of September.

“It basically gives a framework for developers to work around,”
Salzmann said. “It gives developers an idea of what the future
uses of the property will be, but at the same time is relatively
wide open. ... Developers are able to bring their own ideas.”

“The King’s Inn site is in the heart of the Midtown business
district,” City Planner Suzanne Cabhill said. “It is a large parcel
when compared a lot of properties surrounding it. We have a
vision for reuse of the property for a commercial/retail use and
with other public benefits, like housing.”

Cahill referred to a consensus among members of the King’s
Inn Review Committee and others that a “mixed-use”
development take place on the property. Many have suggested
that the two buildings at the site be razed and the property be
used as an affordable housing project for artists.

The motel, which opened in 1964, was shut down by the city in
2007 after inspectors found a number of building code
violations there.

If you are interested in this project, PLEASE FOLLOW UP. I
can get you contact information if you wish. Email
Rachel@hvbuilder.com (Daily Freeman) +°
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BUILDERS ASSOCIATION
of the Hudson Valley, Inc.
1161 Little Britain Rd., New Windsor, NY 12553

For Those Who Like To Plan Ahead ...

December 14,2010  BAHYV Holiday Reception (tentative)

January 12-15,2011 NAHB International Builders Show in Orlando

March 2, 2011 BAHYV 29th Annual Trade Show
May 2, 2011 BAHYV Scholarship Applications Due
June 15, 2011 BAHYV 2nd Annual Women in Construction Golf Outing

Check the Association website at www.hvbuilder.com for additional dates, seminars and events.

~
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STOVE & FIREPLACE

Alternative Heat Experts
Models for All Budgets

Installations
Sales
Service

Parts + Accessories

Fireplaces & Stoves

That Sell The Job
Serving: Phone: 845.239.4409
NY e NJ e CT ¢ PA Fax: 845.239.4891
PO Box 2208
Middletown, NY 10940 midvalleyfireplace@gmail.com

. www.MidValleyFireplace.com )

r

:f//;?t.—f — « Insulation of all types:

Batt, Blown,Sprayed, Rigid & more

FOR MOST IT’S JUST BUSINESS...
TO US, YOUR JOB IS PERSONAL.

45 DoLsoN AVE.
PO Box 2208

MipbLeTown, NY 10940
\.

PHonE: (845) 239-4409

Fax: (845) 239-4891J




Please join the BAHV as we
BUILDERS recognize the service and
ASSOCIATION honor the career of

of the Hudson Valley

Jean Rowe

Tuesday, September 14, 2010
6:00 p.m.

Cocktail Hour with Cash Bar
Followed by Dinner & Program

Hilton Garden Inn
@ Newburgh /Stewart
15 Crossroads Ct, Newburgh

$35 Reservations in Advance
$40 At the Door

Make vour reservations by calling
845.567.6600 or
info@hvbuilder com

“Her service was invaluable to the organization. Our members
have largely attributed their success to the efforts of Jean Rowe.

The industry will always be grateful.”
-Pete Nurzia, Nurzia Constriction; BAHV Board President




Lead Safety for Renovation, Repair & Painting
EPA October 1, 2010 Certification Extension

Effective April 22, 2010, the EPA requires that all home improvements contractors, property
management firms, handymen or others compensated for renovation that disturb more than 6
sq ft (interior) and 20 sq ft (exterior) of paint or surface coating in pre— 1978 housing where a
child resides or is expected to reside, complete training, use safe work practices and verify
that the work area is clean after completion of renovations. Renovation firms must have at
least one Certified Renovator and obtain firm certification from the EPA.

As a result of the above, the EPA has recently placed an extension on becoming certified
under the new Renovators Rule, which is October 1, 2010. EPA and HUD developed this 8
hour course to instruct renovators, painters, and maintenance personnel how to work safely in
homes with lead-based paint. This course is also approved by HUD, in accordance with the
Lead-Safe Housing Rule (24 CFR Part 35), for training contractors working federally owned
or assisted housing. If you have not become certified, we are offering an opportunity to do so
as follows:

Date: Tuesday, September 28, 2010 Time: 8:15am — 5:15pm
Location: Builders Association of Hudson Valley,
1161 Little Britain Road, New Windsor, NY 12553

Fee: $195 Registration Deadline: September 13, 2010

To register: Complete the following information and send this form with payment to
NYSBA REF at the address below.
Name:

Company Name:

Address:

Phone Number:

Email:

Payment Information: Make Check Payable to NYSBA REF
Visa or MasterCard #:

Expiration Date: VIC Code:
Signature:
NYSBA REF,
One Commerce Plaza, Suite 704,
Albany, NY 12210
TR Phone (518) 465-2492*110 BUILDERS

Foundation, Inc. Fax (518) 465-0635 Qﬁgﬂﬁ\r‘!gvﬂ




Please join friends of the housing industry and the

BUILDERS ASSOCIATION OF THE HUDSON VALLEY

BA

BUILDERS
ASSOCIATION

of the Hudson Valley

At our first annual

PAINTBALL EVENT

( L

SPORTING GOODS () & PAINTBALL

Please join us on

Saturday October 2, 2010

Ticket costs are for ALL DAY PLAY!!!!!.... that means 9-5!!!!

Play all day, or for as long as your gallantry and guts can hold out!

Montgomery Paintball Playing Fields
Bart Bull Road, Montgomery

s

PACKAGE DEAL.: AL A CARTE:
$65 $12 Admission
Includes: $25 Equipment Rent
Admission $52 Cost per full case
All equipment Rentals (2,000) paintballs
Y Case of Paintballs (1,000)
All Day Play

RESERVATIONS CAN BE MADE BY EMAILING INFO@HVBUILDER.COM
CALLING (845) 567-6600 or FAXING (845) 567-1166

** FOOD WILL BE AVAILABLE ON-SITE FOR PURCHASE **
*MUST BE 9 YEARS OF AGE OR OLDER TO PLAY **


mailto:INFO@HVBUILDER.COM

2010 BUILDERS ASSOCIATION - PAINTBALL
RESERVATION FORM FOR SATURDAY, OCTOBER 2, 2010

PACKAGE DEAL:

INCLUDES:
ADMISSION, ALL EQUIPMENT RENTALS, %2 CASE OF PAINTBALLS & ALL DAY PLAY
@ $65 ... =3
AL A CARTE:

ADMISSION @ $12 = $
EQUIPMENT RENTAL @ $25 = $
FULL CASE PAINTBALLS @ $52 =$

TOTAL RESERVATIONS ... $

CONTACT NAME:
COMPANY:
ADDRESS:

PHONE:

EMAIL:

METHOD OF PAYMENT:

_ CHECK IN THEMAIL __ VISA __ MASTER CARD __ AMEX
CC NUMBER:

EXPIRATION DATE:

NAME AS APPEARS ON CARD:

PLEASE FAX COMPLETED RESERVATION FORM TO (845) 567-1166
















E EA |(I1 oOwWsS E PA. Register online at
Tra i nw it h t h e b e St ) www.Environmental Education.com

New lead-safe work rules are in effect — EEA is offering initial and refresher training, certifying
train and certify now! renovators to perform lead-safe work under the new EPA

New certification is required for all home improvement
activity that disturbs more than 6 square feet of interior
or 20 square feet of exterior lead paint in housing built
before 1978 and in any child-occupied facility.

guidelines.

Call 1-888-4 ENV EDU or visit our Web site at
www.EnvironmentalEducation.com to get pricing or
to register.

EEA

ENVIRONMENTAL
EDUCATION ASSOCIATES
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